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Abstract 

The role of the insurance sector and links into other financial sectors have grown in importance. 
While there is a plethora of research on the causal relationship between bank lending and economic 
growth and capital markets and economic growth, the insurance sector has not received ample 
attention in this respect.  We fill this gap by reviewing theory and empirical evidence and identify 
channels of influence. We apply a cross-country panel data analysis using annual insurance premium 
data from 29 European countries over the 1992 to 2004 period. We find weak evidence for a growth-
supporting role of life insurance and explain this with similarities to recent bank and stock sector 
findings.  
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The Relationship of Insurance and Economic Growth – 

A Theoretical and Empirical Analysis 

 

Peter Haiss / Kjell Sümegi* 

 

I. INTRODUCTION 

Theoretical studies and empirical evidence have shown that countries with better-developed financial systems 
enjoy faster and more stable long-run growth. Well-developed financial markets have a significant positive 
impact on total factor productivity, which translates into higher long-run growth. Based upon Solow’s (1956) 
work, Merton (2004) notes that “… in absence of a financial system that can provide the means for transforming 
technical innovation into broad implementation, technological progress will not have significant and substantial 
impact on the economic development and growth…”. This article’s objective is to investigate the link between 
insurance sector development and economic growth and hence to fill a gap in the current finance-growth nexus 
literature.  

The importance of the insurance-growth nexus is growing due to the increasing share of the insurance sector 
in the aggregate financial sector in almost every developing and developed country. Figure 1 illustrates the 
parallel and rapid growth of total insurance premiums and total bank assets relative to GDP growth. Insurance 
companies, together with mutual and pension funds, are one of the biggest institutional investors into stock, 
bond and real estate markets and their possible impact on the economic development will rather grow than 
decline due to issues such as ageing societies, widening income disparity and globalisation. The growing links 
between the insurance and other financial sectors also emphasize the possible role of insurance companies in 
economic growth (Rule, 2001). Cross-shareholdings and bank-assurance as a major form of financial 
conglomerates and assure-finance play a rising role. Via credit default swaps (CDS) and other risk pass-through 
vehicles, insurance companies increasingly enter the market for credit risk, hitherto the sole domain of banks and 
capital markets1.  

                                                        

*  PE T E R  R .  H A I S S  ( P E T E R . H A I S S @W U - W I E N .A C.A T)  L E C T U R E S  A T  T H E  E U R O P EI N S T I T U T E,  VI E N N A  U N I V E R S I T Y  
O F  E C O N O MI C S  A N D  BU S I N E S S  AD MI N I S T R A T I O N  (A L T H A N S T R A S S E  39- 45,  A -1090 W I E N ,  AU S T R I A)  A N D  I S  
W I T H  BA N K  AU S T R I A  C R E D I T A N S T A L T,  ME MB E R  O F  U N I C R E D I T  G R O U P;  KJ E L L  SÜ M E G I  ( MI P @Y C N . C O M,  
C O R R E S P O N D I N G  A U T H O R )  I S  A  G R A D U A T E  ST U D E N T  A T  VI E N N A  U N I V E R S I T Y  O F  E C O N O MI C S  A N D  BU S I N E S S  
AD MI N I S T R A T I O N .  W E  A R E  I N D E B T E D  T O  G E R H A R D  F I N K  A N D  M A R K U S  E L L E R  F O R  T H E I R  G E N E R I O U S  S U P P O R T  
A N D  T H E  P A R T I C I P A N T S  O F  T H E  10 I N T ´L  C O N F E R E N C E  O N  F I N A N C E  A N D  B A N K I N G  2005 ,  KA R V I N A ,  C Z E C H  
R E P U B L I C  2006 F O R  T H E I R  C O N S T R U C T I V E  C O M ME N T S.  T H E  O P I N I O N S  E X P R E S S E D  A R E  T H E  A U T H O R ’ S  
P E R S O N A L  V I E W S .  T H E  A U T H O R  G R A T E F U L L Y  A C K N O W L E D G E S  T H E  S U P P O R T  G R A N T E D  B Y  T H E  J U B I L Ä U MS F O N D S  
O F  T H E  O E S T E R R E I C H I S C H E  NA T I O N A L B A N K  ( P R O J E C T  N O.  8868) .  
1 ON  C H A N G E S  I N  T H E  F I N A N C I A L  S E C T O R ,  S E E  F O R  I N S T A N C E  AL L E N  &  SA N T O ME R O  ( 1999)  O R  VA N  D E R  
BE R G H E  ( 1999) .  
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FIGURE 1: TOTAL ASSETS, PREMIUMS AND GDP (EUROZONE, INDEX: 2000 = 100; SOURCE: CEA 2004)  

 

Literature dealing with the interaction between the financial sector and economic growth, however, is merely 
concerned with bank and stock markets. The role of the financial sector for economic growth became a major 
topic of empirical research in the last decade, vastly elaborating on the seminal work of King and Levine (1993a, 
1993b) and Rousseau and Wachtel (1998). An impressive number of empirical studies relying on large 
country samples for the 1960s to the 1980s show that financial sector development can have an economically 
important impact on growth.2 The role of bank sector and stock market development vis-à-vis GDP growth was 
explored via cross-section methodology (e.g. Levine and Zervos (1998) and via panel data techniques (e.g. Beck 
and Levine (2001, 2002a). Both bank sector and stock market showed an independent, significant and positive 
effect on economic growth. Fink et al (2003, 2005a, 2005b) and De Fiore and Uhlig (2005) recently 
investigate the impact of the bond sector on economic growth. Khan and Senhadji (2000) construct a 
comprehensive financial sector development indicator comprising the bank sector, stock markets and also bond 
markets. Again a positive finance-growth link was found.  

Apart from sectoral issues, followers of the law-and-finance-view (e.g. La Porta et al, 1997, and Levine, 
Loayza and Beck, 2000) emphasize the important role of legal and accounting status for economic growth. A 
related strand of literature, e.g. Beale et al (2004) and Giannetti et al. (2002), provide evidence that financial 
deepening and integration can boost economic output. Rousseau and Wachtel (2005), however, find that the 
bank/stock-finance-growth-relationship that had seemed so robust in earlier studies using data from the 1960s 
to the 1980 does not carry over to data from the past fifteen years. One of the reasons for this seemingly less 
robust finance-growth-relationship since the 1990ies may be the rising importance of the insurance sector in 
financial intermediation and its neglect in the finance-growth-research. 

Insurances are similar to banks and capital markets as they serve the needs of business units and private 
households in financial intermediation. The availability of insurance services is essential for the stability of the 
economy and can make the business participants accept aggravated risks. By accepting claims, insurance 
companies also have to pool premiums and form reserve funds. So insurance companies are playing an 
important role by enhancing internal cash flow at the assured and by creating large amount of assets placed on 
the capital market and hence may contribute to economic growth. The amount and complexity of the ties of an 

                                                        

2  F O R  R E C E N T  R E V I E W S, S E E  BL UM E T  A L  ( 2 0 0 2 )  O R  W A C H T E L  ( 2 0 0 3 ) .  LE AD  E F F E C T S  O F  F INAN CIA L  MA R K E T S  
O N  E C O N O MI C  G R O W T H  W E R E  ID EN TI F I ED  IN  S E V E R A L  C O U N T R I E S  W I T H  G R A NG E R  C A USA LI T Y  T E S T S  B Y  F IN K ,  
HAISS  AND  H R IS T O F O R O V A  ( 2 0 0 5 ) .  F O R  A  C R I T I Q U E,  S EE  R O U SS EAU  AND  W A C H T E L  ( 2 0 0 5 ) .  
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insurer to other institutions and the environment are equal to those of banks. Literature on the insurance-
growth nexus, however, is rare and mainly due to the lack of appropriate data sources the significance of 
econometric analysis is weak. 

As Wachtel (2001) and Favara (2003) note, research efforts so far have not examined the impact of other 
financial markets or instruments on economic growth in similar depth. Compared to the vast literature focusing 
on bank, stock and bond markets and their respective environment, the insurance sector has hardly been 
investigated in its role vis-à-vis economic growth. The few research efforts on the insurance-growth nexus, while 
emphasizing the importance of the topic, concentrated on a few countries over fairly short or distant time 
horizons (e.g. Catalan et al, 2000; Ward and Zurbruegg, 2000), dealt with specific subsectors (Beenstock et al, 
1988; Browne and Kim, 2000) only, are concerned with contagion and other possible negative effects the 
insurance sector can transmit onto the economy (e.g. Das et al, 2003) or treats the insurance-growth-link rather 
as a side issue (e.g. Holsboer, 1999). Given the growing importance of the insurance sector and the increasing 
number of interlinks to other financial sectors, the evolving role of insurance companies vis-à-vis economic 
growth and stability should be of growing relevance for policy makers and supervisors. With regard to 
emerging and transition economies, the sequencing of reforms and the role of the insurance sector should also 
be a major concern in efforts towards catching up in economic growth and systemic stability. 

The European Commission (2005a, 2005b) assumes a linkage between GDP per capita growth and the 
development of banking and insurance sector.  It traces institutional, legal and market changes in both the “old” 
EU-15 members and the former transition countries in Central and Eastern Europe (CEE), which became New 
EU Member States (NMS) in 2004 or are EU Accession Countries (AC). So we chose 29 European countries 
applying panel data analysis over the 1992-2004 period to empirically test for the insurance-growth linkage 
and to discuss the pros and cons of insurance services to an economy. We find mild evidence for a link from 
life insurance to GDP growth, but are cautious due the broad within-sample variety of economic structures. 

The remainder of the paper is organised as follows. Section two discusses spheres of influence of the 
insurance sector within the economy (risk transfer, saving substitution, investment, institutional linkups, and 
contagion). We then review the literature with regard to models on the insurance-growth-nexus and on 
empirical studies. We broaden the discussion by emphasising social and legal aspects. Section four introduces 
the theoretical model following endogenous growth theory and the estimation results are presented in section 5. 
Conclusions are drawn in the final section. 

 

II. THE INSURANCE-GROWTH CHANNEL  

The role of the financial sector is to channel resources from savers to investment projects. The financial sector 
(1) improves the screening of fund seekers and the monitoring of the recipients of funds, thus improving 
resource allocation; (2) mobilizes savings; (3) lowers cost of capital via economies of scale and specialisation; (4) 
provides risk management and liquidity (Wachtel, 2001). Insurance companies play a major role in these 
functions and thus should also play a major role in economic growth.  

In analogy to other financial sectors (Blum et al 2002), the link between the insurance and the real sector can 
be classified in terms of causality with respect to five possible hypotheses: (1) no causal relation;  (2) demand-
following, e.g. economic growth leads to a rise in demand for insurance; (3) supply-leading, e.g. growth in 
insurance smoothes short-term economic volatility and thus induces economic growth in the long run, plus 
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growth in investment by insurance companies induces economic growth; (4) negative causal link from 
insurance to growth (e.g. growing insurance causes more reckless behaviour (“moral hazard”), resulting in a less 
efficient and more volatile economy; (5) interdependence. In the following, we discuss the various functions 
performed by the insurance sector and its possible link to economic growth. 

In the following we apply a functional  perspective3, discussing risk transfer, saving substitution, investment 
and depart into institutional aspects and contagion. We describe the flow of money from the assets of the 
policyholder to the capital markets or the asset side of the insurance company. At each stage we explain the 
positive and negative implications for the acting parties and the results for economic growth. 

II.1 Risk Transfer 

The major functionality of the insurance on the client side is risk transfer. Usually the insured pays a 
premium and is secured against a specific uncertainty. Measured in terms of insurance premiums paid relative 
to GDP, the importance of insurance-based risk transfer grew by about 1/3 between 1992 and 2002 in Europe 
(see figure 2). This measure could be used to depict the insurance sector’s impact on the economy.  

By reducing uncertainty and volatility, insurance companies smoothen the economic cycle and reduce the 
impact of crisis situations on the micro and aggregate macro level. First of all, there is demand for protection 
against losses of property caused by natural disaster, crime, violence, accidents, etc. Purchase, possession and 
sale of goods, assets and services are facilitated by the indemnification of the insurance. Therefore the assured 
safety of the property for example enhances trade, transportation and capital lending and many sectors are 
heavily reliant on insurance services. Besides relieving the fear of risk-averse individuals in buying cars or real 
estate and hence increasing national consumption, insurances aid companies to resist threats accruing from their 
business activity, like receivables, equipment brake down, transport risk and more, which all represent loss of 
property. 

 
FIGURE 2: PREMIUMS IN % OF GDP FOR EU-15 

SOURCE: CEA, 2004 

Insurances also protect against possible negative outcomes of activities carried out by individuals or 
companies threatening themselves, others and the future abilities of both. This reduces concerns about 

                                                        

3  SE E ,  F O R  I NS T AN C E, A L L E N  & SAN T O ME R O ,  1 9 9 6  
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dangerous leisure-time activities, jobs bearing safety risks, venturous investments, and the like. As mentioned 
in Ward and Zurbruegg (2000) “… without access to product liability insurance, firms, particularly 
pharmaceuticals, would be unwilling to develop and market highly beneficial products”. In these cases the 
growth supporting aspect derives from a possible efficiency improvement, development of new products and 
services and the additional profits achieved by the compensation of extra business venture. 

Since insurers provide a risk pass-through mechanism, one of their main objectives is the management and 
measurement of risks, which they should master at least better then their clients. So insurers can use premiums 
as an indirect influence on resource dissipation and as well for lowering the total risk the economy faces4. High 
risk-taking individuals and companies accordingly should bear much higher insurance costs than risk-aware 
and risk preventing customers. The tendency of those exposed to higher risk to seek more insurance coverage 
than those at a lower risk could also lead to “adverse selection”, for example with regard to flood protection or 
environmental pollution and the resulting losses. Insurance companies thus may refuse protection against these 
risks or limit indemnification. Some companies also form conglomerates or JUAs (Joint Underwriting 
Associations) to be able to write high limits5. Governments can support access to insurance coverage for 
especially imperilled citizens via “FAIR Plans” or other programs6. 

To summarize, insurances increase the possibilities of their clients, which – in the short run – may result in 
higher expenditure, and – in the long run – can increase income and economic efficiency, due to new products 
and services. A signal effect derives from the company’s will to bear the risks offered to take over. All these 
aspects may spur economic growth. For our econometric modelling approach we will use yearly premium 
income, as total amount and split into life and non-life resembling a fairly accurate measure for the effects of the 
insurance services to the economy at large. 

Finally, some negative outcomes in connection with the risk transfer and indemnification should be 
mentioned. Possible negative influences from insurances to the economy can derive from the tendency of the 
policyholder to change his behaviour due to insurance coverage. Risk transfer not only enables the insured to 
cover his losses in case of the secured event, it also dispenses him from taking precautionary actions against the 
occurrence of the secured event and the extent of the resulting damage. A survey about the influence of workers 
compensation insurance by Butler, Gardner and Gardner (1998) shows that due to the beneficial insurance 
coverage productivity is lower, the number of severe injuries is higher and the periods of illness are longer than 
in companies not offering this benefit. 

                                                        

4  D AS, DA V I ES  AND  P O D P I E R A, 2 0 0 3  
5  VAN  D EN  BE R G H E,  1 9 9 9 ,  A  S P E C IA L  T R E A T MEN T  IN  T H E  G L AN C E  O F  9 / 1 1  F O R  J U AS  IS  F O R  E X A MP L E  
P R O V ID ED  IN  KUN R E U T H E R ,  2 0 0 2 .  
6  SE E ,  F O R  E X A MP L E :  CA LI F O R N IA  NA T U R A L  H AZA RD  D ISC L O S U R E  LA W  ( AB 1 1 9 5 ) ,  BEA C H  A ND  W INDS T O R M  
P L ANS  P R O V ID ED  B Y  S E V E R A L  S T A T E S  O F  T H E  U S  O R  B R U SSE L S  C O N V E N T I O N  O N  C I V I L  L IABI LI T Y  F O R  N U C L E A R  
DAMAGES.  
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II.2 Saving Substitution 

The appearance of insurance companies adds an additional competitor to the financial market, which enables 
the customer to diversify his portfolio or substitute different investments. Since the indemnification of possible 
losses is assured by the insurance, the dependence on precautionary savings held by companies or households 
is reduced. The size of the substitution depends on how the premiums are financed. Insurance premiums may 
result from an additional flow from income to the financial market (no substitution) or may be a simple shift 
from one intermediary’s assets (i.e. by bank account withdrawal) to insurance income/assets7. So offering 
insurance services can result in an increased consumption of the households and/or may increase market 
competition and hence market efficiency. 

The “saving substitution effect” of the insurance sector is most clearly linked to life insurance. Within the 
market for intermediated savings, mainly the life insurance companies gained ground and reduced the market 
share of the banks (Van den Berghe, 1999 or Allen & Santomero, 1999). So insurance companies also try to 
exploit this effect to gain market share from neighbouring market competitors. The volume of premiums paid 
for life insurance relative to GDP nearly doubled over the 1990ies in Europe (see figure 2), providing 
insurance companies with a more prominent role in financial intermediation. By concatenating insurance and 
investment elements, insurers use the attractiveness of the “saving message” to acquire new clients or increase 
premium income. The entry in complementary markets involves services such as bank type, finance and 
investment activities and as a consequence thereof includes all positive and negative side effects8. Especially life 
insurers and pension funds are substitute saving vehicles and hence also increase competition in the investment 
and banking sector. 

The metamorphosis of both banks and insurances sometimes include quite revolutionizing steps, since the 
client’s image of the company has to be altered quite heavily. This involves new distribution channels, focus on 
client advice and service and setting up additional branches. Positive effects can arise from synergies achieved in 
the finance sector, increasing competition and convenience for the client. As Van den Berghe (1999) notes “… 
financial firms act as true financial supermarkets, offering a very broad range of products”, making substitution 
across historic-sectoral boundaries easy and strengthening the client’s position.  

                                                        

7  T H E  DI R E C T I O N  AND  I MPA C T  O F  T H I S  N E X U S  S EE MS  Q UIT E  UN C L E A R  AND  V A R Y ING  D E P ENDING  O N  S E V E R A L  
E X T E R NA L I T I ES.  F O R  A  DIS C USSI ON,  SE E : ENGEN  & G R U BE R  ( 2 0 0 1 ) ,  R ANADE  & A H U JA  ( 2 0 0 1 )  AND  P O T E R B A,  
VEN T I  & W I SE , 1 9 9 6 .  
8  F O R  A N  O V E R V I E W  A B O U T  C O N V E R G E N C E  IN  T H E  F INANC IA L  S E R V I C E S  INDUS T R Y  W E  R E C O MMEND  VAN  D EN  
BE R G H E  ( 1 9 9 9 ) .  T H E  N EGA T I V E  AS P E C T S  O F  E N T E R I NG  C O M P L E MEN T A R Y  MA R K E T S  A R E  DIS CUSSED  IN  T H E  
L A T E R  S E C T I O N S.  
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FIGURE 3: LIFE, NON-LIFE AND TOTAL PREMIUMS IN COMPARISON TO SAVINGS RATIO AS % OF GDP 

 
SOURCE: EUROSTAT, 2001 & CEA, 2004 

In short, insurance intermediation increases market competition, enables customers to access diversified 
portfolios and hence reduces the average risk the economy has to face9. This may result in a reduced need to save 
and a decreasing domestic saving rate10 . The development of the substitution can be depicted in a bank 
assets/insurance assets rate and the economic impact could be measured by comparing life insurance premiums 
and the savings rate relative to GDP. While both – total premiums and savings rate - used to develop in 
parallel up to 1998, life premium and hence total premium income have grown since then while the savings 
rate declined (both relative to GDP; see figure 3). But the findings may be influenced by the decline of interest 
rates at the beginning millennia resulting in a lower propensity to save. 

II.3 Investment and Insurance Assets 

At a first glance the setup of an insurance company seems to be quite simple. As an intermediary the 
insurance aids the unfortunate who suffer losses by compensating them from funds collected from many 
policyholders. But the premiums collected from the clients have to be managed in professional ways to prevent 
the company from liquidity bottlenecks and the reserves from deprecation. Illiquidity can occur because the 
receipt of the premiums and the payment of insurance liabilities are temporally independent and the sudden 
appearance of a disaster can cause a peak demand for financial coverage. The reserve deprecation can be 
neutralized by the insurers investment capabilities and hence by the yields obtained through the activities 
performed on the financial market. So insurance companies are major investors within the economy, and 
increasingly so: aggregate investment by insurance companies grew by 1/3 relative to GDP in Europe 1992-
2002; investment by life insurance companies nearly doubled over the same period (figure 4). An interesting 
endeavour might be to depict the impact of insurance investments onto the economy. 

                                                        

9  D AS, DA V I ES  AND  P O D P I E R A, 2 0 0 3  
10  W A R D  AND  Z U R B R U E GG,  2 0 0 0  
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The manner of how the investment activity is accomplished influences the overall performance of the 
insurance companies and carries over onto the economy at large. Depending on their will to bear 
entrepreneurial risks, insurers can implement their investment activities in two different ways. First, they can act 
as a simple funds manager, preventing assets from devaluation, fulfilling claims of those entitled and collecting 
premiums to maintain a satisfactory financial basis11 . The insurers profits´ could be a percentage of the 
premiums collected, dependent on the annual average of assets managed or the company could be set up as a 
mutual insurance company. Second, the insurance companies could be established as a venture selling titles of 
compensation on occurrence of a certain event. The insurers can achieve additional pay-offs from the difference 
between the moral hazard of the policyholder and the physical hazard calculated on actuarial basis12 . 

 
FIGURE 4: INVESTMENT IN % OF GDP FOR EU-15 

SOURCE: CEA, 2004 

So an essential part of the contribution of insurance companies to GDP growth derives from their assets, 
their utilization on the financial markets via investment and the company’s setup: what they invest in (e.g. real 
estate vs. stock markets; which industries´ stocks), where they invest in (e.g. domestic vs. abroad), and at what 
maturity; finally the ability to exploit the difference between moral hazard and physical hazard defines the 
company’s efficiency and contribution to growth. 

Since 1990 total assets of insurance companies have grown much faster than those of banks (Raikes, 1996). 
So besides insurance investment growth, insurance asset growth could be investigated with regard to the 
interaction with economic growth. But in contrast to assets held by banks and bank liabilities insurance 
assets/liabilities have some differing peculiarities and likely impact on the economy: 

 Broadening the investment spectrum: Bank deposits usually define the banks´ liabilities and coverage can be 
limited to a certain value13 . The number of clients is smaller than those of insurers and the average deposit 
is higher than the average premium paid for insurance contracts14 . Liabilities of an insurance company 
depend on the probability of the insured risk and on the unpredictable resulting losses. According to 

                                                        

11  H ANE K O P F ,  1 9 9 8  
12  A  S H O R T  IN T R O D U C T I O N  W I T H  R E F E R E N C E S  T O  F U R T H E R  L I T E R A T U R E  A ND  DIS CUSSI ON  O F  P R O S  AND  C O N S  
R E G A R DING  MU T U A LS  AND  P L C S  IS  –  F O R  E X A MP L E  –  P R O V IDED  BY  D R A K E  & L L E W E L L Y N,  1 9 9 7 .  
13  KAS H Y A P ,  R AJAN  AND  ST E IN, 1 9 9 9  
14  H ANE K O P F ,  1 9 9 8  
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Raikes (1996), “Banks tend to have assets which are difficult to value, whereas insurance companies have 
uncertain liabilities.” So the financial risks are more uncertain and fluctuation can be higher for insurers 
than for banks. The investment policy is focusing on stability and assets are usually more liquid15 .  

 Expanding the investment horizon (maturity): Assets held by a company usually reflect the maturity of its 
liabilities. Insurance liabilities are usually of longer term than those of banks16 . This is especially true for 
life insurers or specific risks such as product liability, where the arising liabilities continue for many years 
and are sometimes not covered by an appropriate investment element. So insurances have to rely on long- 
term investments and hence are particularly qualified to play a large role in financial markets trading long-
term assets. 
Furthermore the “savings substitution effect” enters again when spreading the observation focus onto the 
customers. Bank customers, who turn from bank deposit to saving products offered by the insurance sector, 
increase the maturity of their assets as well. It may be not obvious to the customer, but the households’ 
direct holdings, which are usually concentrated in shorter maturities, are transformed into long term 
managed maturities when incorporated into the insurers technical reserves17 . 

 Increasing investment volume: Insurance companies are major investors into shares, bonds and loans and real 
estate (see figures 5 and 6) in Europe. Thus relating total investment by the insurance sector to GDP growth 
should be a major avenue for analysing the insurance-growth-nexus. Directly and indirectly insurers 
provide funds for investment and add to demand for the respective financial market instruments. By 
providing liquidity and depth to the respective markets, they improve the overall performance of the 
respective markets. Due to higher liquidity it is much easier for private and institutional investors to access 
diversified investment portfolios and to invest in high-risk, high-productivity projects. The possible early 
monetary realization of asset holdings relieves investors from the struggles of selling risky assets in tight 
markets. On the one hand this intensifies the pressure on the economy to limit the waste of resources due to 
the increased competition in the market and on the other hand aids economic growth by smoothening the 
flow of funds to capital-intensive projects18 .  

 Deepening capital markets: Given that insurance companies play a major role on stock and bond markets, 
growth effects attributed to them in the finance-growth-literature may at least partly be derived from 
insurance companies´ investment. So analysing the impact of insurance investment by category (stock, bond, 
loan, real estate) on the economy is a further area to explore. For example, Catalan, Impavido and Musalem 
(2000) found evidence for the causal relationship between the development of contractual savings and 
market development by analyzing the progress of market capitalization and value traded in stock markets and 
the assets of pension funds and life insurances. 

 Improving financial market efficiency: In line with discussions about other intermediaries holding assets the 
positive influence of the increased capital mobilization, the pressure on the domestic interest rate and the 
advantages of institutions of scale monitoring companies19  apply to insurance companies as well. Efficiency 
improvement in the insurance market can put additional pressure onto other financial intermediaries and 
improve the contribution of the financial sector to real growth (Pagano, 1993; Bosworth and Triplett, 
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2004). However, as shown in figures 7 and 8, average yields and labour productivity for insurers varies 
substantially across countries. 

FIGURE 5: INVESTMENT PER CATEGORY IN % OF THE TOTAL INVESTMENTS - CEA COUNTRY AVERAGE 

SOURCE: CEA, 2004 

FIGURE 6: INVESTMENTS PER CATEGORY IN % OF TOTAL INVESTMENT - CEA COUNTRY AVERAGE 

 
SOURCE: CEA, 2004 

FIGURE 7: AVERAGE YIELDS FOR INSURERS, 1999 

 
SOURCE: EUROSTAT, 2001 
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 FIGURE 8: LABOUR PRODUCTIVITY/COSTS IN 1999 

 
SOURCE: EUROSTAT, 2001 

To sum up, the investment activities of insurance companies have various effects onto the capital markets and 
further onto the economy at large: market development by deepening and widening and knowledge transfer by 
calculating accurate risk levels. For measuring the impact, total insurance assets may be an adequate figure to 
estimate the quality of capital managed and provided by insurances in the endogenous growth model. Catalan, 
Impavido, and Musalem (2000) investigated capital market development and insurance asset/GDP ratio impact 
and they found some evidence for positive effect for market capitalization and value traded. 

II.4 Institutional Aspects 

The growth of the insurance sector relative to the banking sector (Raikes, 1996) has been facilitated by recent 
liberalizations, privatizations, and financial consolidations. Bank-type activities, especially by life-insurers 
increased the significance of the insurance sector for the capital market. The corresponding organizational-
institutional models of financial conglomerates are the banc assurance and the assurfinance. Within the euro 
area, most cross-border transactions between financial intermediaries were initiated by insurance companies 
looking for bank outlets to distribute their products and diversify their income streams (ECB, 2005).  

Supervisory institutions react accordingly and bundle bank, capital market and insurance supervision 
increasingly under one branch. In Europe the Financial Conglomerates Directive of December 2002 is already 
addressing this issue. In the US first the Glass-Steagall Act (1933) and then the Bank Holding Company Act 
(1956) tried to prevent banks and insurances from engaging in cross holdings and by prohibiting or reducing 
actions like selling and buying securities as an agent (for banks) or to accept deposits (for insurers) or to even 
share directors and employees. But the regulations were weakened by various decisions of courts and regulators 
and the Gramm-Leach-Bliley Act finally gave way for so-called “financial holding companies”, which are 
comparable with banc assurance and assurfinance. However these companies are kept under tight control and 
have to certified and registered with the Federal Reserve Bank. 

Total Merger & Acquisition activity in banking and insurance sectors reached around € 950 Billion in the 
period of 1990 to 2003 (see Table 1). Although mainly consisting of same-sector, same-country deals, a 
substantial number of cross-sector and/or cross-country M&As have taken place. For a more details and 
information on cross-sectional M&A, the consequential policy implications and measures EU and US 
authorities have implemented see, for instance, Dierick (2004). 
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TABLE 1:VALUE OF  M&AS IN THE EU IN BILLION € (PERIOD 1990-2003) 

Acquirer Target 

 Domestic Intra – EU Outside EU Total 

 Bank Insurer Bank Insurer Bank Insurer Bank Insurer 

Bank 446,3 40,7 75,1 4,3 60,0 5,1 581,4 50,1 

Insurer 52,3 115,3 20,2 36,9 3,9 73,3 76,5 225,6 
SOURCE: DIERICK, 2004 

Although the tenor of the explanations above sound quite negative, one aspect always connected with 
financial intermediaries should be kept in mind: “Economies of scale” can monitor and influence large 
companies borrowing money much better than smaller institutions. So the formation of conglomerates in the 
financial sector may be just a reaction to developments in other sectors of the economy. The efficiency 
improvement within the company may be questionable at this size, but – for linking back to financial 
intermediary terminology – may be only conglomerates have the strength to force efficiency increase in the big 
companies they monitor. Smaller companies may lack the financial background to withdraw committed credit 
lines and hence put the pressure onto inefficient big sized clients. 

Conglomerates seem to be more dependent on the legal background than of “simple” or “normal” financial 
institutions. Adding to increased focus of supervisors, firstly, this supports the importance of the “Law and 
Finance” view developed by La Porta et al. (1996, 1997, 1999) and secondly makes investigation of the 
insurance growth nexus valuable independent from the insurers economic significance. 

II.5 Credit Derivatives and Contagion 

Insurers have a special interest in enhanced activities in international capital markets (IMF, 2002). This 
development is not only based on the attraction of investment activities, but also facilitated by recent 
liberalizations, privatisations and financial consolidations (see table 1 above). Insurance companies were 
encouraged by a sustained period of low interest rates to improve their returns by acquiring higher yielding, 
but more risky assets (EU, 2005). Instruments such as credit insurance are well-established means to transfer 
credit risk. During the past few years, a rapidly growing amount of credit risk has been transferred across the 
financial system via the credit derivatives market (Rule, 2001; Stulz, 2004).  
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TABLE 2: POSSIBILITIES OF RISK TRANFER/CONTAGION BETWEEN BANKS, INSURANCES AND CAPITAL MARKETS 

Contagion Channel / 
Direction of risk 
transfer 

Credit Channel Market Channel Insurance Channel 

Banks to Insurance 
companies 

Bank equities and bonds, trade 
credit insurance, ABSs, CDOs and 
portfolio CDSs, financial guarantees, 
residual value insurance, other forms 
of credit insurance and surety 
bonds. 

Bank equities and bonds, insurers 
writing options and buying bonds 
width embedded options (e.g. 
callable bonds) 

Insurance on bank property, 
legal liability, etc.; insurance 
provided to borrowers to 
facilitate loans, insurances 
for operational and political 
risks 

Insurers to banks and 
others 

Letters of credit, liquidity facilities; Hedging of embedded options in 
portfolios of life insurance and 
pension products 

Catastrophe bonds 

SOURCE: STULZ, 2001:141 

Credit default swaps (CDS) and collateralised debt obligations (CDOs) and other instruments allow credit 
risk to be stripped out, isolated from underlying assets, and sold on separately (Chaplin, 1999; Effenberger, 
2004). The banking sector is mainly a buyer of protection, while the insurance sector is mainly a protection 
seller for investment or portfolio management purposes (Rule, 2001). At the end of 2003, the insurance sector 
– particularly financial guarantors – had reported a net position of USD 460 billion (EU, 2005). Roughly 
65% of net sold credit positions derived from the corporate sector, 17% from financial institutions and the 
remainder by sovereigns. Thus credit risk has been transferred on a massive scale from banks onto insurance 
companies, providing them with a more pivotal role vis-à-vis banks and the economy at large. The net credit 
derivative position of the insurance sector relative to GPD might be an interesting measure to watch on a global 
level, but may be rather difficult to follow on a domestic level due to its international character and the fact that 
issuance is centred on certain favourable jurisdictions (ECB, 2003).  

The exposure of the banking sector to the performance and stability of the insurance sector could inherit 
negative implications to the economy at large. For example, the failure of one dominant insurer might not only 
have negative consequences for each policyholder, but can also have systemic implications to the whole financial 
sector and the economy at large. The insurer as seller of CDS can take large risks without appearance on the 
balance sheet and hence profit by interests paid for invisible loans20 . CDS markets are tight between the convert 
dates (event dates) and CDS contract involve a third counterparty (in contrast to normal loan/credit contracts), 
which is also exposed to default making contagion more likely. As a last resort CDS include a delivery option 
for the seller making the buyer vulnerable to an asset-liability mismatch since the offer could consist of 
cheapest-to-deliver bonds, e.g. 20-year 0% convertibles neglecting the current liquidity needs. 

The ties between banks and insurances are not only possible via financial market instruments, but also – and 
more visibly – by the appearance of bancassurance and other conglomerates21 . This development further 
increased the ties between short-term assets and long-term liabilities throughout the whole group and the 
growth of credit risk offloading onto insurance companies. Dangerous entanglements can be hidden inside the 
group. An additonal threat implied in conglomerates, which can be carried out with CDS as well, is the loss of 
capital adequacy, when capital is used by different group entities. These issues are to be watched with regard to 
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possible negative effects for the policyholder and systemic stability (Effinger, 2004; Stulz, 2004; Dierick 
2004;). To summarize, we illustrated the contagion paths in table 2 above. 

When speaking about insurance failure and contagion of connected or dependent parties, we like to list the 
risks possible in short:  

 Technical risks: under pricing of premiums, reinsurance failure, deviation risks, etc.; 

 Investment risks: asset risks affecting value, performance or liquidity and market risks, etc.; 

 Other risks: risks accruing from group contagion, legal risks, management risks, etc.; 

No matter how the connection was established (either through market instruments, conglomeration or 
simply by sighting an insurance contract) the policyholder has to bear the risk of an insurance failure because of 
the replacement of his own security reserves with the coverage of the insurance contract. This makes him 
vulnerable to the different risks an insurer has to face22 . To cover these risks, insurance companies have to 
maintain certain levels of technical reserves. Financial soundness and macro prudential indicators (e.g. the ratio 
of capital to technical reserves) developed around the IMF and World Banks´ Financial Sector Assessment 
Program (IMF, 2000; IMF, 2003a,b) might be adequate measures to evaluate insurance risks. 

When thinking about incorporating the risk exposure into growth models, it could be an interesting 
endeavour to investigate the relationship between the risk profile of the insurance sector and economic growth or 
the net position of insurance companies to GDP ratio. The earlier figure is still influenced by differences in 
national legislation and accountancy rules, so results may be misleading. The later may represents an indicator 
of “economic freedom” offered by the insurers to the economy at large, and despite difficulties in measuring, it 
would also be a heavily discussed figure, favoured during economic growth and stability and demonised during 
periods of downturn or in cases of failure with systematic implications. 

 

III. INSURANCE-GROWTH MODELS AND EMPIRICAL EVIDENCE 

While we reviewed the importance and role of the insurance sector in financial intermediation and vis-à-vis 
the economy in the previous section, in the following we summarize theoretical models that touch on the topic 
by investigating specific elements of the intermediation process, like focusing on the legal framework, or papers 
which can help to trace back performance figures to attributes of insurers that contribute to growth, such as 
efficiency measures. The review of some empirical analysis on the insurance-growth nexus provides information 
on sample coverage in time and space, methodology and variable usage and dependency. 

III.1 Papers with a Theoretical Focus 

Holsboer (1999) is concentrating on the recent changes in the external environment for insurance 
companies in Europe. He argues that the change of importance of insurance services in the economy is 
dependent on the growing amount of assets and the increasing competition between the financial sectors, but the 
author emphasis the prominent role in the services industry and denotes insurance sector development as a 
determinant for economic growth.  Holsboer (1999) builds on a model based on Aaron (1966): 
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interest rate (r), growth of the working population (n), the economic growth rate (g); superior benefits of 
the pay-as-you-go pension system if r < n+g; superior benefits of the funded pension system  if r > n+g; 
and both pension systems providing equal benefits if r = n+g; 
As population aging and the move from a pay-as-you-go (PAYG) system to privately funded schemes 

favours the growth of the insurance industry and facilitates capital market development with increasing supply 
of long-term savings, Holsboer (1999) sees the interaction between the insurance and economic growth as bi-
directional.  

Catalan, Impavido & Musalem (2000)23  explore the development of contractual savings and their effect 
on other financial intermediaries and markets. Due to the nature of contractual savings institutions these face a 
lower possibility of runs against their assets, but on the other hand they have to bear long-term liabilities in 
their model. These two factors enable them to seek long-term investments, so that the maturity of the assets can 
be balanced against the liabilities and an additional advantage on banks could be taken. As a second participant 
the policyholder (household) enters the system and his intention to keep his direct liquid assets on a specific 
level forces him to restore his liquidity position and to sell illiquid assets in favour of liquid, while maintaining 
his engagement for contractual savings. So contractual savings and the rigid liquidity level of the households 
drive the capital market development. Catalan et al (2000) support the insurance-growth nexus by emphasising 
the institution’s intermediary function, either by direct channel usage (portfolio setup) or by using other 
channels, mainly capital market development, connected to the insurance nexus.  

Ranade & Ahuja (2001) analyse the development of the Indian insurance sector over time under the 
impact of softening regulatory constraints. In the initial setting, the Indian subcontinent’s insurance sector was 
controlled by the state monopoly, hence competition was nonexistent and the price barrier thwarted access to 
insurance services for private households. Deregulation measures included the abolition of the insurance 
monopoly, promoting competition, and developing a regulatory framework defining statutes for financial 
supervision. The new regulatory framework was following the recommendations of McKinnon (1973) and 
Shaw (1973) to increase savings, improve assets allocation and hence to promote growth. The authors try to 
validate the results of the transition by searching for evidence for two estimations which are both part of 
McKinnons and Shaws theory: (1) an additional accessible financial service for the private households should 
increase asset allocation, and (2) enhanced competition on the insurance sector is facilitating efficiency. 
Examining a two-period model tests estimation 1 and the validation of estimation 2 is conducted by comparing 
the bankruptcy and insolvency characteristics of insurers and banks. In the short run, where no income or 
efficiency improvement have emerged yet, savings (asset allocation) decline and due to lesser credit constrains 
resource dissipation rises. Estimation 1 and 2 is negated and results may include implications for policymakers 
because the equations suggest that insurance bankruptcies cause more volatility, and funds intermediation and 
consumer welfare is lower than those of banks - according to their model. 

The main purpose of the model by Das, Davies and Podpiera (2003) is to identify contagious functions 
and properties of insurances. They further develop new financial soundness indicators for insurance companies 
by joining their experiences gained under the Financial Sector Assessment Program24  (FSAP) and from a review 
of recent failures in the sector. In their model, the insurances´ role as a risk pass-through mechanism, the asset 
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allocation and the insurers ability to alter the behaviour of clients and the public contribute to economic growth. 
Das et al (2003) argue that (1) financial deregulation and liberalisation that allowed bank-type activities, (2) 
large macroeconomic fluctuations in output and price, and (3) close linkage between banks and insurers could 
be the main indicators for a possible insurance failure with repercussions to the economy at large. 

Kong & Singh (2005) focus on the asset allocation and management process of life insurers and their 
intention to match the assets against the company’s liabilities. The paper compares the possibilities in emerging 
and mature markets (EMs & MMs) and differentiates between local domestic companies, local subsidiaries of 
global players and insurers only acting in mature markets and participating in emerging markets’ growth by 
investment products25 . The subsidiaries of MM institutions usually adopt the business strategy of the holding 
company – i.e., issuance of local liabilities matched with local assets – and so they drive the local securities 
market together with domestic competitors. Furthermore, in the majority of EM countries the regulations 
require the investment in local assets to a certain degree and hence facilitate market development, but on the 
other hand this leads to restrictions in investment, making portfolio diversification imperfect and this may 
result in higher insurance costs. 

The regulatory framework is playing a major role when addressing the problems the insurers have to face. 
On the liability side, policymakers try to enforce insurance companies and pension funds to offer products with 
guaranteed minimum return. On the asset side restricted free movement makes it difficult to achieve the 
necessary surplus. Companies operating in EM countries further have to overcome obstacles like illiquid bond 
and equity markets and the small amount of long-term investment possibilities merely matching their liabilities 
duration. The solvency requirements differ between EM countries implementing either EU or US based 
frameworks and the requirements create a bias toward fixed-income instruments. The difference between 
internal investment policy and the local regulations or corollary the differences between the regulations of the 
motherland and the EM country can be a sore spot for the foreign insurer when it comes to financial 
turbulences. The local companies may achieve additional payoffs in the short run by switching to tactical 
decision-making, while the foreign insurers are bound to their internal investment policies. On the other hand, 
global players mainly have better diversified portfolios, more sophisticated risk management and better financial 
backing to withstand financial crises, making it possible to extend market share while the domestic competitors 
struggle. 

The authors suggest to facilitate insurance companies growth by providing more long-term investment 
possibilities, lessening regulatory constraints to help portfolio diversification and including the calculation of 
investment at risk into supervisory programs. They identify the institutions as investors of quality due to their 
long-term investment focus and the continuously rising capital base. But Kong & Singh (2005) agree to the 
recommendations of Ranade & Ahuja (2001) to favour banks over insurances when addressing economic 
stability. They note that insurance companies are much more vulnerable to financial downturns because they 
have to face pressure on both the liability and the asset side of the balance sheet. 

. 
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III.2 Empirical Studies 

Beenstock, Dickinson and Khajuria (1988) apply pooled time series and cross-section analysis on 1970-
1981 data, covering mainly 12 countries. They regress premiums for property liability insurance (PLI) onto 
gross national product (GNP), income and interest rate development. They find that premiums are correlated 
to interest rate and GNP; marginal propensity to insure (short- & long-run) rises with income per capita and is 
always higher in the long run. Beenstock et al (1988) argue that insurance consumption is not affected by 
economic cycles or cyclical income variations. 

Outreville (1990) conducts a cross-section analysis on PLI premiums for the years 1983 and 1984 for 55 
developing countries onto GDP, insurance price and other macroeconomic figures. The results are similar to 
Beenstock et al (1988) and support the significance of income and financial development (M2/GDP). Other 
explanatory variables don’t seem to be important. Problems in the investigated countries are the insufficient 
demand for insurance services and the hence resulting unbalanced portfolio of the insurer. 

Browne & Kim (1993) analyse life insurance consumption per capita for 45 countries for the years 1980 
and 1987. They regress cross-sectional data onto various country figures, such as income or inflation rate. 
Income, dependency and social security expenses are positively, inflation is negatively correlated and significant 
in both years. The religious origin – i.e. being a Muslim country – is always negatively connected to insurance 
consumption and so the findings support the works Hofstede (1995, 2004) and Fukuyama (1995) in their 
reasoning that social backing influences insurance demand. 

Outreville (1996) investigates the correlation of life insurance premiums to GDP and other factos for the 
year 1986 for 48 developing countries. The results of the cross-sectional analysis contradict his former work 
(Outreville 1990) by showing no significance for real interest rate or financial development (M2/GDP). Only 
the income elasticity is similar to those found in former works (Beenstock et al, 1988, Outreville, 1990 & 
Browne & Kim, 1993). Country indicators such as rural population or education level cannot explain demand. 

Zhi Zhuo (1998) is focusing on China and conducts a cross-regional study for 1995 and a time series 
analysis for the period 1986 to 1995. In accordance with other findings both the cross-regional and the time 
series analysis show that GDP per capita and consumer price index are significantly correlated with insurance 
consumption. Further the children dependency ratio is important, whereas the education level is not causally 
related. 

Browne, Chung & Frees (2000) apply a pooled cross-sectional panel model to motor vehicle and general 
liability insurance in the OECD over the 1986-1993 period.  They regress liability insurance consumption on 
a variety of factors, including income, wealth and the legal system. Income and the legal system are positively 
correlated to insurance consumption, while loss probability and wealth are negatively correlated with insurances 
consumption. Foreign firms in the market and risk aversion are positively connected to motor vehicle insurance 
consumption and hence contrary to general liability consumption. Browne et al (2000) argue that income is 
affecting insurance consumption. The correlation with risk aversion is statistically insignificant for motor vehicle 
insurance consumption and negatively connected in the cross-sectional model for general liability insurance 
consumption. 

Catalan, Impavido and Musalem (2000) analyse Granger causality of insurance assets for 14 OECD and 
five developing countries over the 1975-1997 period vis-a-vis GDP growth (among others). According to their 
analysis, contractual savings seem to have some connection to market capitalization (MC) and value traded (VT) 
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in the majority countries. The correlation between MC and pension funds is showing similar links as its 
connection to contractual savings, but the nexus of pension funds – VT is mixed. In the Catalan et al (2000) 
analysis, nine OECD countries support the life insurance – MC link, the results for the developing countries 
are mixed. Evidence for the connection life insurance to VT is not so strong in OECD countries, whereas the 
majority of non-OECD countries show this linkage. The impact of the non-life business is almost equal to the 
impact of the life business for MC and less for VT. The linkage proposed by the authors between contractual 
savings and MC or VT seems to hold for OECD countries, especially for countries with small and tight 
markets but enabling regulatory environment. The results of the small set of non-OECD countries are mixed 
and maybe due to their different regulatory restrictions. The second proposition – to favour contractual savings 
institutions over other institutional investors (e.g. non-life insurance) – is also supported by the results and 
induces the authors to recommend an appropriate sequencing of the financial institutions’ development. 

Ward and Zurbruegg (2000) analyse Granger causality between total real insurance premiums and real 
GDP for nine OECD countries over the 1961 to 1996 period. For two countries (Canada, Japan) the authors 
found the insurance market leading GDP and for Italy they found a bidirectional relationship. The results for 
the other countries showed no connection. Results from the Error-Correction model depict similar results and 
adding Australia and France to the group of countries giving evidence for some kind of connection. In 
interpreting the findings, the authors refer to cultural predispositions towards uncertainty avoidance (Hofstede, 
1995; Fukuyama, 1995) and resulting propensity for insurance and the effects of regulation. Furthermore they 
offer differing insurance density and its dynamic growth as another possible explanation. 

Beck & Webb (2002) apply a cross-country and a time-series analysis for the relation between life 
insurance penetration, density, and percentage in private savings and in force to GDP as the dependent 
variables and GDP, real interest rate, inflation volatility and others the explanatory figures. Strong evidence was 
found for GDP, old dependency ratio, inflation and banking sector development. From the group of additional 
explanatory variables anticipated inflation, real interest rate, secondary enrolment and the private savings rate 
were found to be significant. The results for the other dependent variables and the time-series and cross-country 
analysis confirm the findings. When analysing the share life insurance in private savings, the results suggest 
that the ratio decreases with an increasing saving rate although the saving rate has a positive coefficient. This 
could be due to behaviour of the household to limit life insurance expenses and transferring additional income 
to other saving vehicles. The cross-country analysis shows a negative coefficient for a country being of Islamic 
origin and adds institutional development to the indicators connected positively to insurance demand. 

Park, Borde & Choi (2002) concentrate in their research work on the linkage between insurance 
penetration and GNP and some socio-economic factors adopted from Hofstede (1983). The results of analysis 
of the cross-sectional data from 38 countries in 1997 show significance for GNP, masculinity, socio-political 
instability and economic freedom. All other factors lack importance and masculinity has to be dropped after 
checking for heteroscedasticity of unknown form. Deregulation was found to be a process able to facilitate 
growth in the insurance industry and supports the expectations of Kong & Singh (2005). Socio-political 
instability was found to be more a proxy for poverty than an indicator for the need to insure. 

Szablicki (2002) conducts a cross-sectional analysis and a panel regression for causality between three 
different life insurance figures and income and socio-economic country variables for the time period from 1960 
to 1996. The analysis of the data from 63 developing and developed countries is one of the few to find 
education level to enter significantly. Furthermore the findings emphasise the importance of banking sector 
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development and the results for the role of the income level are in line with the results of previous works. The 
panel data regression mainly confirms the results of the cross-section estimation. 

Webb, Grace & Skipper (2002) use a Solow-Swan model and incorporate both the insurance and the 
banking sector, with the insurances divided in property/liability and life products. Their findings indicate that 
financial intermediation is significant. When split into the three categories banking and life sector remain 
significant for GDP growth, while property/liability insurances loose their importance. Furthermore results 
show that a combination of one insurance type and banking has the strongest impact on growth. 

Lim & Haberman (2003) concentrate on the Malaysian life insurance market. While the interest rate for 
savings deposits and price enter significantly in the equation, the positive sign for the interest rate puzzles the 
authors. This could be inline with findings of Webb et al (2002), who found the best results when insurance 
and banking sector are combined in the estimates. Price elasticity is found to be more than even. 

The work of Davies & Hu (2004) is special in terms of the direction of the regression and the variable 
setup. The authors test for causality between output per worker (OW) as the dependent variable and pension 
fund assets (PFA) and capital stock per worker (CS) on the explanatory side with data spanning over 43 years 
from 1960 to 2003 and for 18 OECD countries and 20 East & Middle East European (EME) countries. The 
ordinary least square (OLS) regression results give evidence for PFA and CS to have a positive and significant 
effect on OW. The dynamic heterogeneity models’ findings support the OLS results in the long run. The co-
integration test suggests that PFA and CS are co-integrated with OW. The findings also show that PFA 
development has a stronger impact on OW in EME countries than in OECD countries and the shock response 
is decreasing in the long run but stays positive. 
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TABLE 3: EMPIRICAL STUDIES ON THE INSURANCE-GROWTH-NEXUS 

Author Year Sample Coverage: 
Region 

Sample 
Coverage: 

Time 

Dependent Variable Explanatory Variable Other Variables Methodology 

Beenstock, 
Dickinson, 
Khajuria 

1988 12 countries and 
45 countries 

1970-1981 
and 1981 

Property Liability 
Insurance Premiums 

income, interest rate, GNP unemployment OLS on pooled 
time series & cross-
section data 

Outreville 1990 55 developing 
countries 

1983/1984 Property Liability 
Insurance Premiums 

GDP, M2/GDP, M1/M2, 
price of insurance 

monopolism, 
agricultural labour 
force, education 

OLS on cross-
sectional data 

Browne & Kim 1993 45 Countries 1980 & 1987 Life Insurance per 
capita26  

dependency, Muslim 
country, national income, 
social security expenses per 
capita, expected inflation 
rate27 , education28 ,avg. 
life expectancy, price (only 
1987) 

 OLS on cross-
sectional data 

Outreville 1996 48 developing 
countries 

1986 Gross Life Insurance 
Premiums 

GDP, interest rate, life 
expectancy, inflation, 
financial development, 
market structure variables 

rural population, 
education level, 
health, Muslim 
population, & other 
country indicators 

OLS on cross-
sectional data 

Zhi Zhuo 1998 29 Regions & 14 
big cities for 1995, 
otherwise whole 
china 

1995, 1986-
1995 

Life insurance 
premiums per capita 

GDP per capita, 
dependency ratio of old 
and young, 3rd level school 
enrolment, consumer price 
index, social security and 
welfare per capita 

- OLS on cross-
section and on time 
series 

Browne, Chung 
& Frees 

2000 OECD countries 1986-1993 Motor Vehicle & 
General Liability 

Income, Foreign Firms in 
the Market, Risk Aversion, 
Loss Probability 

Wealth, Legal System Fixed-effects and 
pooled cross-

                                                        
26  ME ASU R E D  AS  T O T A L  P R E MIUMS  AND  L I F E  INSU R AN C E  IN  F O R C E 
27  A V E R A G E  IN F L A T I O N  R A T E  O V E R  T H E  P R E V I O U S  8  Y E A R S  F O R  E A C H  C O U N T R Y  
28  NU MBE R  O F  T O T A L  T H I R D - L E V E L  E N R O L ME N T  /  T O T A L  P O P U L A T I O N  AG ED  2 0  T O  2 4  



The Relationship Between Insurance and Economic Growth - 21 
Author Year Sample Coverage: 

Region 
Sample 

Coverage: 
Time 

Dependent Variable Explanatory Variable Other Variables Methodology 

Insurance 
Consumption29  

sectional panel data 
model. 

Catalan, 
Impavido, 
Musalem 

2000 14 OECD & 5 
developed 
countries 

1975-1997 insurance assets 
(contractual, pension, 
life & non-life), 
market capitalization, 
stock value traded 

GDP, insurance assets 
(contractual, pension, life 
& non-life), market 
capitalization, stock value 
traded 

- OLS model for 
Granger causality in 
both directions 

Ward & 
Zurbruegg 

2000 9 OECD countries 1961-1996 Total real premiums, 
real GDP 

real GDP, total real 
premiums 

population, savings bivariate VAR for 
Granger causality 

Beck & Webb 2002 68 Countries, incl. 
14 EU Countries 

1961-2000 life insurance 
penetration, density, 
life insurance in 
private savings & in 
force to GDP 

GDP, young & old 
dependency, life 
expectancy, schooling, 
inflation, banking sector 
dev. 

urbanization, social 
security, revolutions, 
inflation volatility, 
real interest rate, etc. 

OLS and fixed-
effects estimation, 
cross-country and 
time-series analysis 

Park, Borde & 
Choi 

2002 38 countries (12 
EU countries) 

1997 Insurance Penetration GNP, uncertainty 
avoidance, individualism-
collectivism, power 
distance, masculine-
feminine, SPI index, index 
of economic freedom 

- OLS on cross-
sectional data 

Szablicki 2002 63 developing & 
developed 
countries 

1980-1996 
1960-1996 
for panel data 

Life Insurance 
Penetration (LIP), 
Density (LID) & as in 
Force to GDP 
(LIFGDP) 

income, young 
dependency, average years 
of schooling, life 
expectancy, inflation, 
banking sector 
development 

urbanization, social 
security, corruption, 
regions (Asia, Africa, 
Latin America), religion, 
old dependency 

OLS on cross-
sectional data and 
panel regression 

Webb, Grace & 
Skipper 

2002 55 countries, incl. 
17 EU countries 

1980-1996 GDP & GDI per 
capita 

Bank Credit, Life & 
Property Liability 
Insurance premiums in % 
of GDP 

primary education 
1980,  

OLS on panel data 
and cross-country 
for bi-directional 
model 

Lim & 
Haberman 

2003 Malaysia 1968-2001 Life Insurance demand fin. Development, income, 
inflation, interest rate, 

Birth, death and 
fertility rate, life 

OLS on time series 

                                                                                                                                                                                                                                                                                
29  M E ASU R E D  AS  INSU R AN CE  D ENSI T Y  IN  C O N S T AN T  ( 1 9 8 5 )  U .S . D O L L A R S  P E R  C A P I T A 
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Author Year Sample Coverage: 

Region 
Sample 

Coverage: 
Time 

Dependent Variable Explanatory Variable Other Variables Methodology 

price, stock market return, expectancy 

Davies & Hu 2004 18 OECD and 20 
EME countries, 
incl. 10 EU 
countries 

1960-2003 
depending on 
country and 
data type 

Output per worker 
(OW) 

pension fund assets (PFA), 
capital stock per worker 
(CS) 

 dynamic OLS, 
GMM, co-
integration test, 
dyn. heterogeneity 

Zou & Adams 2004 China, 235 PLCs 1997 – 1999 Property insurance 
propensity & 
Premium 

leverage, growth 
opportunities, state & 
managerial ownership 

firm size, foreign 
ownership, asset 
structure, etc. 

het. Fixed-effects 
estimation on panel 
data 

Esho, Kirievsky, 
Ward & 
Zurbruegg 

2004 44 countries (12 
EU countries) 

1984 – 1998 Property-Causality 
Insurance 
Consumption (PCI) 

legal origin, Real GDP, 
property rights, price of 
insurance 

Risk aversion, loss 
probability 

OLS, fixed-effects 
estimation and GMM 
on panel data 

Boon 2005 Singapore 1991 – 2002 real GDP, real gross 
fixed capital formation 

total insurance funds, stock 
market capitalization as % 
of nom. GDP, loans to nom. 
GDP 

- Vector error correction 
model on time series 
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Zou & Adams (2004) provide insight into the Chinese property insurance market for the years 1997 to 
1999. Due to market regulation and specialities of the Chinese market this work is more suitable to provide 
evidence for the law-and-finance view of La Porta (1998) or the socio-political decision model of Hofstede 
(1995). The results show a tendency for companies that are highly leveraged or have physical assets intensive 
production to consume property insurance, while partly state owned or a possible tax-loss carry-forward 
decreases demand. Increased managerial or foreign ownership and better growth options facilitate demand, 
while the size of the company enters inversely. 

Esho, Kirievsky, Ward & Zurbruegg (2004) focus on the legal framework besides the GDP - Property-
Causality Insurance Consumption (PCI) link. The causality analysis is based on data from 44 countries over a 
time period from 1984 to 1998 and includes OLS and fixed-effects estimations and GMM estimation on panel 
data. No matter which methodology is used, real GDP and the strength of the property rights in a country are 
positively correlated to insurance consumption. The insurance demand is significantly connected to loss 
probability, but the link with risk aversion rather weak. The price only shows a slight negative impact if 
investigated with GMM estimator. Although the data set showed big differences between the developments of 
countries of different legal origin (PCI per capita, GDP, PCI price, etc.), no evidence was found for the legal 
origin being a significant indicator for PCI consumption. In contrast to other sectors the importance of the 
property rights suggests that the legal environment facilitates insurance demand. 

Boon (2005) investigates the growth supportive role of commercial banks, stock markets and the insurance 
sector. The author’s findings show short and long run causality running from bank loans to GDP, and a bi-
directional relationship between capital formation and loans. GDP growth seems to enhance stock market 
capitalization in the short run and the market capitalization enters significantly when determining the capital 
formation in the long run. Total insurance funds affect GDP growth in the long and capital formation in the 
short and the long run. 

III.3 Strong Point, Weak Evidence 

While from a theoretical point of view the insurance sector should contribute to economic stability and 
growth, empirical evidence is mixed at best. The role of the insurance sector in economic growth has hardly 
been investigated empirically, compared to the vast literature focusing on banking and stock markets. The few 
papers devoted to the insurance-growth nexus, which concentrated on a few countries over fairly short or distant 
time horizons (e.g. Catalan et al, 2000; Ward and Zurbruegg, 2000), are concerned with contagion and other 
possible negative effects the insurance sector can transmit onto the economy (e.g. Das et al 2003) or relate to 
specific insurance product lines only (e.g. Beenstock et al, 1988; Browne et al, 2000) or treat the insurance-
growth-link rather as a side issue (e.g. Holsboer, 1999). The predominant methodology to search for 
correlation and to calculate dependency factors is to implement an ordinary least square model to be used on a 
cross-sectional data set. As many authors noted, this is due to lack of appropriate time series for a sufficient 
number of countries. The majority of researches face problems when trying to find an appropriate proxy for 
insurance expenses per year, insurance assets and disposable income per capita to avoid biases. Total gross 
premiums and GDP per capita are the most frequently used indicators. 

The strength of the link between the insurance sector and economic growth, however, is not static. As the 
relationship between bank and capital market finance and economic growth varies with the level of economic 
development (e.g. Rousseau and Wachtel, 1998, and Rioja and Valev, 2004), so does the insurance-growth 
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nexus. The insurance sector in developed countries offers a whole bunch of specialized products, service 
educated and experienced clients and insurance coverage is recognized as an important value. Financial 
interlocking between institutions is high and sophisticated and international investment and relationships are 
taken for granted. The potentiality of growth contribution is much higher than in developing countries where 
the insurance sector hardly reaches the same importance and evolutionary stage. 

Overall, income or GDP per capita seems to bear the most significant impact on insurance consumption, 
followed by interest rate and inflation rate. The importance of the insurance price for insurance demand is 
ambiguous, but the majority of papers found insurance to be a superior good, implying an income elasticity of 
more than unity. Given that there is only a small number of papers explicitly investigating the insurance-
growth nexus, and most results are not tested on co-integration, causality or interdependence, the general 
inference that insurance services cause GDP or income growth is only backed by weak empirical evidence. To 
acknowledge the pioneering works of Catalan, Impavido and Musalem (2000), Ward & Zurbruegg (2000) or 
Davies & Hu (2004) further investigation should be conducted to comprehend the meaning of the insurance 
sector for the general economy. 

 

III.4 Demography and Risk Attitude 

So far we’ve dealt with causalities running from the insurance sector to economic growth and vice versa. To 
compare demand for and supply of insurance services across markets (and thus respective influences to and 
from the economy at large), additional factors have to be taken into consideration. Changes in client population 
and cross-country differences in risk attitude are the most prominent features to watch. The relationship 
between insurance sector growth and demographic development is examined by Browne, Chung and Frees 
(2000). They find a positive correlation between insurance growth and income per capita, wealth and legal 
system features. Other correlations, like urbanization, third-level education enrolment, etc. depend on the 
examined insurance type, countries and other figures. Pye (2003) shows in his descriptive study how income 
per capita and country specific effects can alter insurance consumption. Not only contemporary factors, but also 
history and political developments can influence the insurance sector. 

Outreville (1990) assumes “[that,] there exists a positive relationship between financial development and the 
individual’s ability and/or willingness to buy insurance.” Other research investigates the influence of the social 
environment, which could especially explain differences between countries having equal demographic setup. 
Fukuyama (1995, 2001) argues that differences in risk attitudes (which should influence the demand for 
insurance) are rooted in the cultural context of the given country. Hofstede (1995, 2004) and Fukuyama 
(1995) developed frameworks to describe a society’s culture, which can be applied to analyse influences on the 
insurance market. Besides the cultural dimensions “uncertainty avoidance/tolerance for ambiguity” and 
“temporal orientation” (short vs. long-term) which are directly related to risk attitudes, further characteristics 
like “individualism/collectivism” or “power distance”30  seem to have major influence on the societies demand 
for insurance coverage. 

So societies may have low scores for “uncertainty avoidance”, like in Anglo, Nordic and Chinese cultures and 
hence be indifferent to risk. On the other hand, risk transfer to external institutions is not common in certain 

                                                        

30  A L L  C A T E G O R Y  N AMES  D E R I V E  F R O M  H O F S T E D E’S  ( 1 9 9 5 )  W O R K  A ND  A R E  L I S T ED  E X E MP L A R Y ;  FU K U Y AMA  
DE V E L O P E D  A  DI F F E R E N T  F R A ME W O R K  W I T H  O T H E R  S E G MEN T A T I O N ;  
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regions because society is more collectively organised and emphasise the importance of family and friendship. 
Economic transactions beyond this horizon are rare and insurance coverage obsolete in these cultures. Focusing 
on influences on the insurance sector, Hofstede (1995) divides cultures into low- and high- uncertainty 
avoidance group societies, where the earlier term denotes groups emphasising individualism and hence are 
heavily reliant on private insurance services, as is the case in the U.S. and the U.K. The later term addresses 
countries where market-based means of dealing with risk is uncommon or struggle with low acceptance and here 
the government has to provide basic insurance services. Finally a society’s attitude to authority, government and 
the rule of law is also important to examine the possible success of insurance services. In developing countries 
where authority is weak, government not recognized and rules and claims are not enforceable security based 
upon family or the sip is much more effective. 

 

III.5 The Law-and-Insurance-View 

Besides social aspects like risk attitudes and the economic environment, the legal framework constructed by 
the government mainly defines the environment of insurance companies31 . The intention to build a close legal 
corset can be found in the need to retort threats arising from the heavy weight of the institutions in the financial 
system and to ensure the risk transfer for the less equipped policyholders/clients. The regulation of insurance 
activities has major impact on both risk transfer via insurance companies and their ability to influence the 
economy via investment. Browne, Chung & Frees (2000) apply the La Porta et al (1998) law-and-finance-view 
to insurance and find higher insurance penetration related to the strength of the legal system. Pye (2003) 
addresses this view by separating Central and East European (CEE) countries and the Newly Independent 
States (NIS) of the former Soviet Union into three groups, depending on the evolutionary stage of the legal 
system and supervision. A significant correlation between quality of supervision and openness can be stated. 

With regard to the influence of laws and regulations, the range of country approaches is wide, spanning 
from liberal market advocacy leading to poor reserve coverage like in the UK32  to market protectionism in Japan 
resulting in decreased sector efficiency33 . The continuous development of the legal framework and introduction 
of new insurance activities/products34  are the driving force of this match. Since the link between the legal 
framework and insurance’s performance is very tight and product specialization high, fast uneven changes of the 
framework can lead to heavy turbulences and can cause insurers to stumble with repercussions to the financial 
market at large. According to Das, Davies and Podpiera (2003), “Financial deregulation caused insurance 
companies to employ more bank-type products […] and made their liabilities more liquid. The need to achieve 
competitive returns […] induced insurers to invest in risky assets such as commercial mortgages and junk 
bonds. As a result, insurers became more vulnerable to economic shocks.”35  So a sound and even adjustment of 

                                                        

31  F O R  A N  IN  DE P T H  A NA L YS ES  O F  L E G A L  F R A ME W O R K  IN F L U EN CING  INSU R AN CE  A C T I V I T I ES,  F O R  E X A MP L E  
P L E AS E  R E F E R  T O  C R O O K S  G O R A  ( 1 9 9 7 ) ,  M O R E  G EN E R A L  W O R K S  O N  L A W  A ND  F INAN C E  A R E  LA  P O R T A  E T  A L .  
( 1 9 9 6 , 1 9 9 7 , 1 9 9 9) .  
32  I N  T H E  U K T H E  D E T E R MINA T I O N  O F  P R E MIUMS,  C O V E R AG E,  E T C. ,  IS  U P  T O  MA R K E T  ME C HA NISM AND  IS  
UNDE R  N O  O R  L I T T L E  R E G U L A T I O N ;  
33  SE E :  HA YA K A W A,  FIS C H B E C K  AND  F IS C H H O F F  ( 2 0 0 0 )  
34  LA T E S T  IN V EN T I O NS  C AN  B E  DI VIDED  IN T O  T H R E E  DI F F E R E N T  C A T E G O R I E S  ( D AS, DA V I ES  AND  P O D P IE R A  
( 2 0 0 3 ) ) :  S E C U R I T IZA T I O N /B O ND  S T R U C T U R E S,  INSU R ANC E  D E R I V A T I V E S , C O N T INGEN T  C A P I T A L  
A R R A NGE MEN T S; M O S T  K N O W N  A R E  C A T AS T R O P H E  O P T I O N S  AND  B O NDS;  
35  D AS, DA V I ES  AND  P O D P I E R A,  2 0 0 3  
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the legal framework is important, which also has to catch up with the recent development of new insurance 
products and founding of conglomerates bearing uncertain risks for clients and financial system. 

On the other hand the performance and strength of the insurance sector can affect governmental behaviour 
via supplement of equivalent products. Similar to banks relieving the pressure on governmental indebtedness, 
insurances reduce the demand for public social security programs, life insurance, pension funds or trade 
indemnity insurance36 . 

 

IV. ANALYTICAL FRAMEWORK 

IV.1 Indicators recognized 

In section two we analyzed the fundamental functions of insurances and their implications for the economy. 
According to these findings some useful determinants were found, which are candidates for incorporation into 
our endogenous production function. 

 Premiums (in total, and split into life and non-life sector): 
Premium income of insurance companies directly depicts the interest of the economy in insurance coverage, 
may be a fairly accurate measure for the payouts to clients and can roughly represent influx of capital into the 
insurers assets. Although in some cases insurance coverage is not voluntary (e.g. automobile insurance) and 
policy pricing may be subject to restrictions (e.g. Japan), most premiums are determined by actuarial 
theory, the companies pricing policy and supply and demand. 

 Insurance indemnification: 
The amount of indemnification paid is a direct measure of the additional income of the policyholder and 
may reflect the volume of precautionary savings the customer dared to free in exchange for the insurance 
coverage. Or, to put it the other way, at the time of payment the indemnification represents the value of 
compulsory depreciation and an indicator for future investments to replace the lost value. Due to the 
ambiguity of this indicator in terms of what value it does represent, at what time point and when the 
payment takes effect and the lack of appropriate data, this indicator was skipped during the modelling 
considerations. 

 Total capital under insurance coverage: 
The sum of values covered by insurance is an adequate measure for the secured assets in the economy, but 
may not be an adequate determinant of the insurer’s beneficiary role. Differences in legal and accountancy 
rules, the problem of correct valuation of assets at a certain point in time and the question of accurate capital 
adequacy make this figure a blurry measurement of the possible influence of insurance services. Furthermore 
sufficient time series were not available. 

 Insurance assets (in total and split into life and non-life sector): 
Although facing the same problems in terms of capital adequacy like the above mentioned capital under 
coverage, the volume of insurance assets is an appropriate indicator for economic engagement and weight. As 
already utilized and shown by Catalan, Impavido and Musalem (2000), the amount of insurance assets is a 
valid determinant for the development of financial markets capitalization and value traded. 

                                                        

36  D AS, DA V I ES  AND  P O D P I E R A, 2 0 0 3  
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 Bank assets/Insurance asset ratio: 
As an alternation of the above, the bank/insurance asset ratio, besides tracking an supposed “savings 
substitution”, could shed some additional light on whether bank assets or insurance assets are more valuable. 
But in contrast to discussions about whether banks or stock markets are better in facilitating growth37 , we 
argue that the differences in management performance may vary much more significantly within each sector 
from company to company and from each country-to-country than between the two sectors and hence no 
accurate prediction can be made. 

 Net position to GDP, Asset risk profile: 
As already described above, the value of both determinants for growth detection is not clear enough, due to 
their double-edged character. Furthermore several interlinked problems arise when adopting these to figures. 
Besides problems of calculating the investment risk, the measurement of risks is only meaningful when also 
quantifying possible earning which is not included in the net position to GDP variable. When 
incorporating the risk exposition into a growth model and making predictions about elasticity and 
significance, this would also anticipate, that a specific risk level is ideal for the economy and investments, 
which might be quite questionable to state. 

 Determinants of Legal System & Regulation: 
Determinants of legal origin, economic freedom and market regulation are often used when running growth 
regressions. As a banner-bearer we like to mention works by La Porta et al. (1996, 1997, 1999), Beck et al. 
(2003) and followers, who investigated various aspects of legal systems’ influence on finance and economic 
performance. 
 
After investigating the possible determinants of insurance engagement – for the first estimates – total 

premium income, and for a separated focus life and non-life premium figures will be used. As robustness 
indicators we will add the interest and inflation rate. 

IV.2 Cross-Country Growth Accounting 

Most papers reviewed utilize simple OLS Regressions or Granger Causality Tests and mainly test for the 
determinants of insurance demand. Since the main focus of this paper is to test for insurance services as a main 
indicator for economic growth, we had to vary from the standard approach and adopted a framework mainly 
used in other finance-growth nexus analysis. Following Eller (2005), Fink (2004, 2005) or Webb, Grace & 
Skipper (2002) we adopted a endogenous growth model with a modified Cobb-Douglas production function 
assuming constant returns to scale and perfect competition: 

(1) 
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"
H

#
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where 

! 

Y represents the output (GDP), 

! 

A  denotes to technological progress, 

! 

K  resembles is physical capital, 

! 

H  
stands for human capital and finally 

! 

L  is the used labour force. After transforming equation 1 into the 
intensive form (2) 
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37  S E E ,  F O R  I NS T AN C E  LE V IN E  & Z E R V O S,  1 9 9 8  
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(3) 

! 

" ln(y) = " ln(A) +#" ln(k) + $" ln(h) 

and taking logarithms on both sides and differentiating (3) we can estimate the two factor shares (

! 

",# ), an 

initial technological efficiency is not required anymore and subsequent values of 

! 

A  can be estimated as well. 

To incorporate our main figure of interest into (3), we decided to split expression 

! 

" ln(A)  into two 
separately observable parts: 

(4) 

! 

" ln(A) = #
A 0 + #

A1"PREM  

(5) 

! 

" ln(y) = #A 0 + #A1"PREM +$" ln(k) + %" ln(h) 

Although it might be quite devious to understand insurance services, in this case premium income, as part 
of technological progress, this approach can be interpreted in various ways (6). Since premiums are a flow 
variable they can resemble an input factor securing the performance of physical and human capital. 
Furthermore, the accumulation and transformation of premiums into assets adding to physical capital is 
uncertain and the separation of the physical capital instead of the technology term would not make any 
difference in the equation. At least premium income can be seen as a factor influencing the output of the two 
main inputs (physical & human capital) and labour. 
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Alternative interpretations of the influence are depicted in (7) and (8) where (5) was extended into the cross-
country and time dimension. In (7) the premiums collected in the previous period take effect in the following 
and in (8) the insurance density rate varies output. Equation 9 is a combination of both possibilities. 
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In the following section we will summarize the results of our estimates utilizing equation (5) and (7) for 
total premium income and for life and non-life premium income separately. 

 

V. ESTIMATION 

V.1 Methodology 

While searching the data for estimation, it was getting obvious, that due to the short time series available and 
due to the intention to use lagged variables as well, the total number of observations has to be increased 
somehow. By using a panel data for the regression the data series was expanded to the cross-section dimension, 
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resulting in the total of more than 160 observations usable – hence improving estimation efficiency38 , reducing 
the impact of short-run fluctuations and results addressing long-run effects may be more convincing. 

On the downside, when applying a panel data approach with short annual time series, shifts and short-run 
movements in the time dimension are to be considered and time-specific dummies should be incorporated. 
Country specific shocks may distort results as well and should be inhibited by the implementation of country 
dummies. In return these additional figures may shed light on omitted variables explaining differences in time 
and between countries. 

A dynamic panel may be favourable for testing for omitted variable bias and possible endogeneity bias, but 
for this first estimation we like to stick to the equations selected, which contain no lagged dependent variable and 
the implementation of lagged premium data is still possible. Due to the short time period covered we also 
assume the slope coefficients in the growth equation to be independently distributed and hence homogenous 
per year. Country differences are explained by varying intercepts between countries. 

The countries selected for investigation are all from the same area and strongly connected to each other since 
the sample includes all 15 “old” EU member countries, the majority of the new members and countries like 
Croatia and Turkey. With a sample period of 12 years and a homogenous country group we assume the 
country-specific intercepts to be fixed constants over time. 

V.1 Data Description 

The panel data consists of 29 European countries, including the EU-15 “old” and nine of the 10 New EU 
Member States (NMS); Lithuania was omitted due to lack of data. Also included are the EU Accession 
Countries (AC) Croatia and Turkey as well as Switzerland, Norway and Iceland. The data available ranges from 
1992 to 2004. The following variables were used for the regressions: 

 Real GDP per employee (RGDP_EMP): real GDP at constant year 2000 prices in constant 2000 US 
Dollars per employee 

 Physical capital stock (k): real physical capital stock at constant year 2000 prices in constant 2000 US 
Dollars per employee39 . 

 Human capital stock (h): constructed index using weighted employee education figures40  and R&D 
expenditure as utilization of the employee’s knowledge41 . 

 Interest rate (INT): 10-year government bond yields, secondary market, annual average; 

 Inflation rate (INF): annual average inflation according to Harmonized Indices of Consumer Prices 
(HICP) from EUROSTATS. 

 Gross premium income (PREM_TOT, PREM_LIFE & PREM_NON): Gross premium income as total 
sum and split into premium income from life and non-life insurance business calculated in constant year 
2000 prices and US Dollars. 

                                                        

38  H SIA O,  2 0 0 3  
39  T H E  T I ME  S E R I ES  O F  T H E  P H Y SI C A L  C A P I T A L  S T O C K  W E R E  C A L C U L A T ED  U SING  P E R P E T U A L  IN V EN T O R Y  
ME T H O D S.  INI T IA L  C A P I T A L  S T O C K  W A S  C A L C U L A T E D  A C C O R D ING  T O  E AS T E R L Y  & LE V INE  ( 2 0 0 1 ) .  
40  EDU C A T I O N  L E V E L  W E I G H T S  A C C O R D ING  T O  ISCED- C L ASSIFI C A T I O N : 0 - 2  = 1 ,  3 - 4  =  1. 4 ,  5 - 6 :  2;  
41  R&D E X P E NDI T U R E  A S  % O F  R E A L  G D P 
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Due to missing data in some series (especially Croatia, Estonia, Luxembourg, Switzerland and Turkey) some 
minor gaps have been filled by interpolation, but the panel still stayed unbalanced having implications on the 
general possibilities of estimation. Because the variance between countries over time is assumed to be absorbed 
by the country-specific intercepts and a fixed-effect approach was chosen, data gaps had no effect on the 
methodology. 

V.3 Estimation Results 

The estimation output is summarized in Table 4 and using current or lagged values of either total premium 
income or a specific premium income does not change the results. The coefficients for physical capital and the 
constant remain significant and show the expected sign. Human development seems to be negatively connected 
to GDP growth, but the coefficient is near zero and is as the interest and the inflation rate not significant. The 
sign of the coefficients for premiums vary. Whereas total insurance and non-life insurance consumption seems 
to enter negatively, life insurance premium income has a positive effect. But in all cases the premium income 
lacks significance. 
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 Dependent Variable: 

! 

" ln(RGDP _ EMP
it
) 

Explanatory 
Variables 

! 

PREM
it

=

PREM _ TOT
it

 

! 

PREM
it

=

PREM _ TOT
it"1

 

! 

PREM
it

=

PREM _ NON
it

 

! 

PREM
it

=

PREM _ NON
it"1

 

! 

PREM
it

=

PREM _ LIFE
it

 

! 

PREM
it

=

PREM _ LIFE
it"1

 

! 

C  0.0085*** 
(4.8500) 

0.0083*** 
(4.8338) 

0.0078*** 
(4.6051) 

0.0075*** 
(5.0520) 

0.0090*** 
(5.1343) 

0.0086*** 
(4.8993) 

! 

"PREM
it

 -0.0084 
(-0.7030) 

-0.0031 
(-0.3577) 

0.0217 
(1.0063) 

-0.0279 
(1.4173) 

-0.0105 
(-1.5853) 

-0.0030 
(0.5652) 

! 

" ln(k
it
)  0.5763*** 

(9.2277) 
0.5814*** 
(8.9789) 

0.5570*** 
(8.5261) 

0.6162*** 
(8.9670) 

0.5620*** 
(8.9702) 

0.5790*** 
(8.9254) 

! 

" ln(h
it
)  -0.0163 

(1.4042) 
-0.0178 
(-1.5063) 

-0.0174 
(-1.4705) 

-0.0191 
(-1.6323) 

-0.0184 
(1.5842) 

-0.0175 
(1.4885) 

! 

" ln(INT
it
)  0.0020 

(0.2670) 
0.0024 
(0.3034) 

0.0015 
(0.1945) 

0.0019 
(0.2434) 

0.0010 
(0.1338) 

0.0024 
(0.3032) 

! 

" ln(INF
it
)  0.0009 

(0.7703) 
0.0012 
(0.9480) 

0.0008 
(0.7931) 

0.0013 
(1.1068) 

0.0010 
(0.7843) 

0.0012 
(0.9512) 
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Total 
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166 160 166 160 166 160 

F-Value 3.1099 3.2543 3.1768 3.5089 3.3703 3.2802 

Prob > F 0.0001 0.0007 0.0001 0.0003 0.0005 0.0006 

N O T E S :  ES T IMA T I O N  ME T H O D : LSDV, S T A T I C  V A R I AB L E- IN T E R C E P T  P A N E L  DA T A  M O D E L  W I T H  C O U N T R Y -
F I X E D  AND  T I ME- F I X E D  E F F E C T S.  T- S T A T IS T I C S  A R E  IN  P A R E N T H E S ES.  AS T E R I S KS  INDI CA T E  V A R IAB L ES  W H O S E  
C O E F F I C IEN T S  A R E  S IGNI FI C AN T  A T  T H E  1 0 % ( * ) ,  5 % ( * * ) ,  AND  1 %  ( * * * )  L E V E L ,  R E S P E C T I V E L Y .  TI ME- F I X E D  
E F F E C T S  A R E  IN C L UD ED  P E R  A SSUMP T I O N  IN  EA C H  E Q U A T I O N  B E C A USE  O F  T H E  L I K E L I H O O D  O F  S H O R T - R U N  
BUSINESS  C Y C L E  F L U C T U A T I O NS.  

S O U R C E :  F O R  T H E  V A R IAB L E  D E FINI TI O NS  AND  S O U R C E S S E E  T H E  D A T A  A P P E NDI X .  A L L  R E G R E SSI O NS  A R E  
C A L C U L A T E D  W I T H  EVI E W S  5 . 1.  
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How can these results be explained? The findings for the sign and significance of the constant and physical 
capital stock are in line with theory. In contrary to the majority of results the inflation rate shows a positive sign, 
which it is not significant and the coefficient is near zero. This effect could be explained by hyperinflation 
among the subsample of formerly planned economies from Central and Eastern Europe during their first years 
of transition to market economies. In further analysis, we will thus separate “old” and “new” EU member states. 
The short-run positive effect of inflation may break through, albeit we see a negative impact on growth in the 
long run due to these structural breaks42 . The insignificance of the interest rate may again be due to the special 
situation surrounding the fall of the Iron Curtain and calls for a sample split. After the transition economies 
from Central and Eastern Europe had resumed to GDP growth, the “old” EU-15 countries economies were 
influenced by the “dot com”-bubble, which again detached interest rate developments from underlying 
fundamentals. So may be unusual events have ousted the positive effects of the interest rate and hence 
significance got lost. 

The reason for the negative effect of the human capital input may be found in the special construction used 
for the index. In addition to the setup developed by Eller, Haiss and Steiner(2005), we also incorporated the 
R&D expenditure into the figure, as both investment in human capital and R&D should enhance technical 
efficiency of an economy with time lags.  

The assumed positive and significant impact of the aggregate insurance sector onto the aggregate European 
economy could not be found. Furthermore the signs for total premium income and for the non-life business 
are negative. As in Webb, Grace & Skipper (2002) non-life insurance income is not significant. Only life 
insurance premiums seem to enter positively in the current study. The other two figures lack significance as 
well, hence the results are contrary to the findings of Catalan et al. (2000), Davies & Hu (2004) and Boon 
(2005). Differences in results compared to other studies may be caused by the usage of premiums as the 
indicator (in contrast to Davies & Hu), different time periods (Catalan et al., 2000) and differences in the 
country samples (e.g. Boon, 2005).  

Although our European sample includes countries of very heterogeneous financial development (i.e. both 
old and new EU members), we still find mild, though not significant, evidence for a positive role of the life 
insurance sector vis-à-vis GDP growth. This weak evidence for the life insurance branch of the insurance-
growth nexus over the last decade fits the diminished strength of the bank-growth-nexus found by Rousseau 
and Wachtel (2005) when they also use recent data vs. stronger links found with earlier data. We understand 
the similarly low significance of the bank and the insurance sectors in recent analysis as evidence for both sectors 
having to face the same changes. In an alternative explanation, one could argue that the life insurance sector 
could pick up the growth-enhancing role hitherto attributed to the bank sector. The mildly positive impact of 
the life insurance sector then could be attributed to the “saving substitution effect” and the investment channel. 
More research is necessary investigating the various channels we identified, and also concentrating on more 
homogenous country groups. 

 

                                                        

42  B O S W O R T H  & C O L L INS, 2 0 0 3 ,  P .  3 8  
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VI. CONCLUSION 

The main intention of this article is to add to the understanding of the role of the insurance sector in the 
finance-growth-nexus, i.e. whether and how insurance influences economic growth. The rationale behind this 
notion is twofold: On the one hand, the importance of the insurance sector within total financial intermediation 
has risen over time, and the magnitude and intensity of links between insurance, banking and capital markets 
has also risen; thus the likely impact of insurance onto the economy should have gone up. On the other hand, 
the strength of the bank/stock finance-growth-relationship found in empirical studies, which used mainly pre-
1990ies data seems to have deminished in more recent years. Could the weakening of this seemingly robust 
finance-growth relationship that drove so much of policy recommendations be caused, among others, by the 
very growth of the insurance sector and its respective role? If there is a causal and strong relationship running 
from the insurance sector onto economic growth, and/or if the insurance muscle weakens formerly important 
bank and capital market channels for growth, this would lead to numerous policy recommendations, for 
example in sequencing of reforms in transition and emerging markets and in priorities for financial market 
development. 

So we analysed the various channels of influence of the insurance sector vis-à-vis economic growth: risk 
transfer (bearing risk for other economic agents which might stabilise their income streams, dampen volatility 
and enhance economic activity), substitute savings (broadening the investment range might make 
intermediation more efficient and thus aid in economic growth), investment (e.g. increasing over-all investment 
volumes and deepening capital markets), institutional spheres of influence (e.g. bancassurance) and possible 
sources of contagion and repercussions to the economy. We also provide descriptive evidence on the magnitude 
and development of the insurance sector vis-à-vis other financial sectors in Europe. Next, we review the 
literature for models on the insurance-growth-nexus and for empirical investigations. Although the number of 
empirical analyses is quite low and lags miles behind the multitude of studies about other growth channels, 
there seemed to be at least weak evidence that GDP, interest rate and inflation rate are correlated to insurance 
consumption. 

After identifying various possibilities to measure the impact of the insurance sector, we develop a modified 
production function to empirically investigate our endogenous insurance-growth model. The empirical analysis 
of a panel data set of 29 European countries for the period from 1992 to 2004 is used to estimate the 
coefficients and the significance of each input factor, but results showed no evidence for a correlation between 
aggregate insurance premium income and GDP growth. Our findings add to the mixed picture found in the 
literature review and resemble the same weak link found in the bank/stock finance-growth-relationship in recent 
year. Most of the growth of the aggregate insurance sector over the last decade in Europe was in the life insurance 
branch. We thus conclude that the mild evidence we find on the impact running from life insurance premia to 
economic growth might be supporting the assumption that an expanding insurance sector is weakening the 
bank/stock finance-growth-nexus. Clearly, more research on the various channels is necessary. Similar to 
findings on the bank-growth-nexus, there could also be threshold effects at work, calling for analysing country 
groups of more homogeneous insurance intermediation than done here.  

We conclude that there is a good theoretical point for the insurance sector influencing economic growth (and 
vice versa), but only weak empirical evidence as of yet. Our empirical findings point to future possibilities in 
investigating the nexus further by using different indicators for insurance engagement and model setup and 
longer time periods. Given the huge body of research on the relationship between bank/capital market-finance 
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and economic growth, there is definitely a need for more empirical work on the insurance-growth-nexus, both 
solely on insurance and by including insurance in broader investigations. Neglecting this topic neither 
facilitates better understanding of the overall nexus, nor acknowledges the increasing importance of insurance 
services for the public and exposition of the GDP to insurance failure. The disparity between the importance of 
the insurance sector for the finance-growth nexus and acknowledgement received from researchers up until now 
prompts us to recommend conducting further investigation, which would help to eliminate essential knowledge 
gaps in macroeconomic theory and answer why the finance-growth-nexus seems to be have become less robust 
on more recent data. 
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